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Mifchell Rogovin is an as-
sisfant to IRS Commissioner
Mortimer M. Caplin. He
spent many weeks working
on the Cuban deal. Asked
a%;gpg;&g@ profiteering,
he_said to me:

“or't Ybu believe it.
These men weren't looking
for an. agvantageous business

deal. ‘{Hey were responding
to “a* humanitarian appeal
One firm had already given
its .allowable maximum of 5
per cent for the year, but
~they didn’t hesitate for an
instant. They gave, $500,000
on which they won’t get a
. penny of tax benefit. An-
" other firm that found itself
with a profit at the end of
the transaction immediately
gave the money away to a
charitable foundation. It is
ironic that men who gave so
zenerously should be criti-
cized for it.” 4
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